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MANUFACTURING TO Propelling Indian Economy
MARKETING EXPO _ 5 Trillion $ and beyond
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16-18 Nov, 2024 ennai Trade Centre

Nandambakkam, Chennai

www.m2mexpo.in

‘ About thTamMZM*é_xpon_Ea24
450 Stalls and Estimated 20000+ Business Visitors |
900 B2B Meetings + 14 Seminars |

The focus of this M2M Expo is to
. Create business opportuities for Indian Industries
. Support Make-in-India initiative & 5 Trillion USD Indian Economy
. Create an Eco-System to achieve the Viksit Bharat 2047 Mission i
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4. Create awareness on schemes, support systems & funding opportunities
5. Facilitate Joint Ventures, Trade Agreements and Business Opportunities
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. Connect Buyers & Sellers through the exclusive B2B Meetings
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DISCOVER NEW MARKETS
MAXIMISE YOUR PROFITS

Expo Office : Swatantra Foundation
CEEBROS ARCADE, No. 1, Kasturba Nagar 3rd Cross Street
Third Floor, Adyar, Chennai 600020.
Phone: 044-47973270 | Mobile: +91-8056002464
Email: swatantramag@gmail.com




About the Organisers

Organised by Organised by

SWATANTRA
FOUNDATION

Criarmbommbieca Caiimad o ~e CTARA A
SWatarlitia rouriaatciori rLiViA
Organiser of India's FIRST EVER Private Federation of Industry & Management Association
sector DEFENCE EXPO (May 2022) All India Industry Association
www.defenceexpotn.in www.fima-india.org.in

Organised Second Edition of the DEFENCE EXPO Co-Organised Second Edition of the DEFENCE

in 2023 - www.defenceexpotn.in EXPO in 2023
Foundation is a Think tank in memory of Aerospace & Defence Facilitation Centre to support
Bharat Ratna C. Rajagopalachariyar MSMEs, exclusively for FIMA members
Objectives: Public Policy Analysis, Arts & Culture, Seminars, Buyer-Seller Meet, Industry Visit,
Sports, Industry related Expo & Seminars Design to Documentation Support

Sponsorship & branding
opportunity available.
Contact +91-9003401702
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What you can gain from the Exhibition

Networking with industry & technology leaders, display your products, meet your

customers & suppliers (B2B Meetings)

What you can gain from the Seminars

Presentations by key dignitaries from large buyers, trade officers, nodal agencies,
financial institutions, Embassies, Export Promotion Councils, support Scheme

operators & technology leaders will interact with the audience.

What you can gain from the B2B Meetings
Every Exhibitor can pre-schedule B2B meetings with their potential Customers /

Suppliers through the official website after booking the space. The B2B website
allows you to pre-schedule 30 minutes of meeting time with customers &

Suppliers.

AUTO SHOW | EXHIBITION | B2B MEETINGS | SEMINARS



Who should participate

Large Units, MSMEs from India and abroad
Foreign Embassies and its Trade Officers
Academic & Reserch Institutions
Investors, Financial Institutions and Banks
Buyers and Service Providers and Consultants from

Automotive Food Processing Process Contro!
Railways Software Service Sector
Airways Packaging Support Service
Waterways Logistics Consultants
Electronics Supply Chain Marketing Units
Infrastructure Machineries Consultants
Solar Instrumentation Start up units
Renewable Energy Raw Materials Entrepreneurs

. Why Participate as an Exhibitor

Showcase your latest products and innovations to a diverse audience.

Network with industry professionals, potential buyers, and investors.

Stay updated on the latest trends and technologies

Gain valuable insights from keynote speakers, industry experts and nodal

agencies, policy makers and buyers

Promote your brand and establish your presence in the market

6. Stay updated with the latest support Schemes offered by the Central / State
Governments

7. Meet up with your potential customers in te One-on-one B2B Meetings

8. Opportunity to launch your new / innovative products
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Whom you can meet - Group & One-on-One B2B Meetings

You can meet key business people from Exhibitors & Visitors

- Nodal Agencies of the Government - Embassy trade officers

- Export Promotion Councils - Foreign Investors & Buyers

- OEMs - Academic & Research Institutions
- Distributors - Financial Institutions & Banks

- Public Sector units - Start-up Investors

- Defence units - Individual & Corporate buyers

- Industry Leaders - Potential Supply Chain partners

- Industry Associations - Potential Customers

- Large Manufacturing units - Potential Joint Venture partners.

- Large Marketing units




